
 
 
 

 
 
 

How to Attract Better Clients from a Feng Shui Perspective 
 
Take three days to consider and articulate what you want carefully; it’s best to write it 
down the qualities you choose for your “better clients”. Place the list either where you 
can see it or in a ritualistic setting (in a treasure box, etc.). This list should include 
demographics, lifestyle, personality, level of need, etc. You will know innately what 
makes sense for you with the list – follow your intuition. 
 
Take three days to consider and articulate what you are willing to do to meet the clients 
you want; that is, if your clients expect you to be healthy and balanced, that means you 
must work out, eat well, sleep well, etc. The universal law of reciprocity (or equal 
exchange) says that you get what you give (or that you must give to get). Know what you 
are willing to contribute to meet the expectations of ideal clients you currently hold, write 
it out and act accordingly. 
 
Take between three and nine days to de-clutter your environment, first physically and 
then energetically. If you don’t love it or need it, release it as it no longer serves you and 
someone else needs it. If your environment isn’t honoring you, your business is unlikely 
to attract better clients. Make space for new and improved clients by cleaning your files, 
going through e-files, organizing your desk. Smudge your work area (and your home) to 
clear out any energies not currently supporting you. 
 
Take up to twenty-seven days to take action on facilitating new clients. Be sure your 
systems are in place to handle new clients (welcome kits, etc.) while maintaining service 
to current clients. Consider your literature, signage, logo, business cards, audio sound-
byte – are they conveying the message you want to give? Be sure your services are 
packaged in a way that makes sense to your future clients, and that your fees are in 
alignment with both the value you provide and the marketplace. Make sure to focus on 
the “critical inch” of your business today – know your priorities daily and make them 
happen. Circulate where your future clients are – be visible, approachable, and ready to 
help. 
 
When all has been done, release your attachment to the outcome. You’ve done what 
you can to attract new clients. Trust the universe to make it happen. Do not continue to 
refine your request to the universe – that’s like submitting a duplicate order. You must 
know that it is going to occur like you know you are a man/woman. Waiting is not a 
passive activity; consider your next goal and get going on that! 
 
 If at any time you discover “resistance”, in the form of obstacles, dead-ends, missed 
meetings or negative outcomes, the universe giving you a clue. Stop, look, listen, and 
learn. What is it that you need to know before you can move forward? Is there something 
else that needs to be considered? Be grateful for all, as either the lessons you need to 
learn are presenting to you, or you are reaping the rewards of your manifested desire. 
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